
 
 

“There seems to be some perverse human characteristic that likes to make easy things difficult.”   
 - Warren Buffett - 

 
July 14, 2017 

Perhaps it is the desire for shortcuts that makes Warren’s quote so true.  Take losing weight for example.  We all know it boils 
down to eating better and getting more exercise--pretty simple, right?  Yet we don’t really want to do this, so we are drawn to 
complex options or gimmicks that almost always turn out “too good to be true”.  We think the same applies to financial and 
investment planning.  A lifetime commitment to living within your means, following a disciplined investment philosophy, taking a 
long-term perspective, and sticking with the plan seem to us like simple rules to follow--but that’s boring, just like eating right 
and exercising.  Boring perhaps, but we think it works.   
 
We believe that a sound investment strategy starts with an asset allocation consistent with meeting your goals.  The allocation 
should be based upon reasonable expectations for returns and risk, seeking to “balance” the long-term returns needed to meet 
financial goals and a level of risk that can be tolerated.  Studies suggest that it is this asset allocation (the mix of stocks, bonds, 
and other investment types) that determines most of a portfolio’s return as well as its volatility.  Realistic assumptions (not 
hopes) are key to choosing a prudent allocation.  And because leadership among different asset-classes and styles change (often 
quickly), we believe in diversifying to mitigate losses and to participate in gains.  We recently posted a well-written study from 
Vanguard on our website (www.greenewealthmgmt.com) that is closely aligned with our investment philosophy and provides 
evidence to support these concepts.   
 
While we believe in these fundamentals, talking about the idea of sticking with a well-diversified portfolio day-after-day sure 
wouldn’t attract many TV viewers.  Too boring.  So, we are often asked by clients to comment on ideas pitched on TV, online, or 
in the press, that are generally focused on trading.  It seems worth noting that Wall Street has long made its living by 
encouraging trades.  And while often interesting (and even entertaining), we think there is an awful lot of data suggesting that 
frequent trading may be harmful to your financial health.  Morningstar has consistently noted that investor returns are 1-2% 
lower than returns for the very mutual funds they buy due to poorly-timed purchases/sales.  Dr. Terry Odean at UC Berkeley’s 
Haas School of Business has spent his career studying investor behavior—work that suggests the average investor is his or her 
own worst enemy. In a study of 35,000 households over 5 years, Odean and UC Davis finance professor Brad Barber found that 
investors are often overconfident and shortsighted, with more unprofitable trades than winners.  They found that men traded 
67% more than women, with the result that men’s portfolios underperformed those of women by 1.4% per year.  Yet, like in the 
pursuit of easy weight loss plans, the lure of pitches for timing markets are plentiful.  But we think the evidence indicates that 
probabilities of success are stacked against them. 
 
Markets have continued to be favorable with nice returns across most asset classes.  As noted in recent commentaries, US 
equities have outperformed global stocks for almost a decade, but the landscape is starting to change.  Many analysts believe 
that foreign equities are more attractively valued with prospects for improving economic momentum and favorable currency 
outlooks providing nice tailwinds, a combination we believe may lead to a change in market leadership going forward.  Bonds 
face some potential headwinds with expectations of rising interest rates after nearly 30 years of declining rates--but we are 
careful to remind clients that bonds still play an important role in portfolios that should not be ignored.  Take a look at returns 
for major asset classes:   

 

http://www.greenewealthmgmt.com/


 
We are always mindful of the risks of looking in the rear-view mirror when investing.  We continue to believe that expectations 
for slow global economic growth, low inflation, and low interest rates will translate into lower future returns than markets have 
generated over long time periods in the past.  This gets back to making realistic assumptions when planning for an ever-
uncertain future.  We think it will take more capital to fund future obligations based on lower expected returns. Giant pension 
plans are already being forced to face this reality as sponsors are having to increase contributions to fix under-funded plans.  
Endowments are lowering payout targets to more realistic/supportable levels.  For individuals seeking financial security in 
retirement, lower return expectations can mean having to save more, work longer, reduce spending targets, or some 
combination of these levers.  The fact that inflation is expected to stay tame is a planning positive, as the goal is for retirement 
income to keep up with rising costs and we don’t expect our “inflation-bogie” to be like it was in the 70’s and 80’s.   
 
My last quarterly letter talked about the wisdom of considering a range of outcomes when planning for the future.  We “stress-
test” financial plans using Monte Carlo simulations that show projections under hundreds of return scenarios to provide clients 
with a look at how things might turn out.  These plans typically set fairly generous spending targets that could be reduced while 
still providing a comfortable retirement should the need arise.  We generally do not count a client’s home equity in calculations--
but certainly this asset could be tapped by selling the home or borrowing against it if necessary.  But no matter how much care is 
used in planning, life can bring surprises (some good and some not so good) that need to be dealt with if/when they occur.  
Remember, planning is a process, not an event.  Periodic reviews allow us to update plans to see if you’re staying on-track--or 
provide an alert that some “mid-course corrections” are needed.  If you haven’t been in for a while, or have had some significant 
changes in your situation, please call to schedule a time to see us.   
 
I also want to remind you to check-out our website if you aren’t already using it.  We created a website that provides 
information about our firm along with articles (like the Vanguard research noted above) that you might find to be of interest.  
Perhaps most importantly, we have created an encrypted/password protection “VAULT” for each client that we think is pretty 
remarkable.  You’ll find a “DASHBOARD” that automatically provides daily-updated information about the accounts we manage 
for you.  You can customize it by linking other accounts (bank, company retirement plans, credit cards) so that current values are 
automatically included on your “DASHBOARD” too, giving you an up-to-date/comprehensive snapshot of your finances on one 
page.  You can safely share documents with our office--and electronically store important documents for your future use.  If 
you’re not already using this tool, just let us know and we’ll help you get setup.  Try it--you’ll like it!   
 
Finally, we wanted to give you a heads-up about some major construction on our block coming soon.  The Rainier Tower office 
building we’re in will stay--but Rainier Square (including the parking garage) will be coming down with a new skyscraper built in 
its place.  We have made arrangements for client parking in several nearby buildings--and will provide updated information 
about options when we schedule time to meet with you.  Yet another example of how things change in life.   
 
We hope you will take the time to “smell the roses” and enjoy the summer season.  As always, we’re here for you, so please let 
us know if you have any questions or if we can be of service in any way.   
 
Kirk P. Greene, CLU, ChFC, President 
Greene Wealth Management, LLC   
1301-5th Avenue, Suite 3410 
Seattle, WA 98101 
www.greenewealthmgmt.com  
Phone 206.623.2200 
Fax 206.623.2202 
 
Important Disclosures:  
Greene Wealth Management, LLC (“GWM”) is an SEC registered investment adviser with its principal place of business in the State of Washington. GWM and its representatives are in 
compliance with the current registration and notice filing requirements imposed upon registered investment advisers by those states in which GWM maintains clients. GWM may only 
transact business in those states in which it is registered/notice filed, or qualifies for an exemption or exclusion from registration/notice filing requirements. This article is limited to the 
dissemination of general information pertaining to its investment advisory services. Any subsequent, direct communication by GWM with a prospective client shall be conducted by a 
representative that is either registered or qualifies for an exemption or exclusion from registration in the state where the prospective client resides. For information pertaining to the 
registration status of GWM, please contact GWM or refer to the Investment Adviser Public Disclosure web site (www.adviserinfo.sec.gov). For additional information about GWM, 
including fees and services, send for our disclosure statement as set forth on Form ADV from GWM using the contact information herein. Please read the disclosure statement carefully 
before you invest or send money.  
This newsletter contains general information that is not suitable for everyone. The information contained herein should not be construed as personalized investment advice. Past 
performance is no guarantee of future results. Certain information constitutes “forward looking statements” and due to various risks and uncertainties actual events or results may vary 
materially from those reflected or contemplated in such forward looking statements. There is no guarantee that the views and opinions expressed in this newsletter will come to pass. 
Investing in the stock market involves gains and losses and may not be suitable for all investors. Information presented herein is subject to change without notice and should not be 
considered as a solicitation to buy or sell any security. Nothing contained herein constitutes investment, legal, tax or other advice nor is it to be relied on in making an investment or other 
decision.  
The information set forth herein has been obtained or derived from sources believed by GWM to be reliable. However, GWM does not make any representation or warranty, express or 
implied, as to the information’s accuracy or completeness, nor does GWM recommend that the information set forth herein serve as the basis of any investment decision. No portion of 
this writing is to be interpreted as a testimonial or endorsement of GWM’s investment advisory services and it is not known whether the clients referenced approve of GWM or its services.  
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